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  Lee Blvd. frontage

  Zoned CS-1
  71,431 Sq.ft.
  Water & Sewer 
  Includes 2 homes w/ conversion potential
  700 Taylor Ln. Lehigh Acres

  Center of Lehigh Acresl
  Zoned C-2  
 37,810 sq.ft. 
  2,970 sq.ft. of building space
  City water & sewer
  1250 Business Way, Lehigh Acres

  Zoned CN-3
 1 Acre +/-  
     (321 feet of road frontage)

  D.O. In Place 
  Busy intersection
  Near Hwy. 82 & Daniels Pkwy.

approximately 470 ft.

NEW PRICE: $750,000

Offered for: $524,900

NEW PRICE: $525,000

&
McWilliams  Buckley

A s s o c i a t e s
R E A L  E S T A T E  P R O F E S S I O N A L S

 
Property  Avai lable

Commercial

John McWilliams
Broker

Cell: 239-841-0570
P: 239-466-9411    F: 239-225-6124  

e-mail: john@mcwilliamsbuckley.com 
www.McWilliamsBuckley.com
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Under o t act

Move in today! 
We have brand new office space ranging from 1500 up to 
11000 SQ FT. The spaces are totally built out and ready for 

immediate occupancy. The offices are located on the intersection 
of Summerlin and Boyscout - the best location in Fort Myers! 

For more information, please contact Tom Daugherty at 
(239) 277-7707. 

 L O C AT I O N ,  L O C AT I O N ,  L O C AT I O N

Ph: 239-277-7707 • Fax: 239-277-7187
Cell: 239-851-5000

Web: www.DandCRealty.com
Email: Tom@DandCRealty.com

5252 Summerlin Commons Blvd., Suite 101
Fort Myers, FL 33907

CLOSET
From page 1

“When we go into someone’s closet it 
could be designed 1,000 different ways,” 
Woods said.
And the design is connected to your 
lifestyle.
“Some people only wear dresses and 
some wear separate pieces,” Woods 
said.
Changes in the times also affect design. 
In 1988, women had an average of 20 
pairs of shoes each, Woods said. Now 
they have 70. Growing wardrobes and 
how long you stay in Florida during 
the year all come into play. Are you a 
golfer? A businessman? How do you 
fold your pants? Do you empty the 
contents of your pockets on a bed-side 
table at the end of the day? These are 
all questions California Closets’ consul-
tants considers.
“We do wardrobe analysis for every cus-
tomer,” Woods said. “Then we look at 
the space and design it accordingly. And 
if they run out of room in their closet, 
we build outside their bedroom.”
That’s what Woods did for herself. She 
lives in a 1940s home in Fort Myers, 
which came with small closets.
“It’s not just designing the closets; it’s 
designing the whole space,” she said. “If 
someone’s just dropped off 20 shirts at 
the dry cleaners, that’s going to affect 
their design. Even to the point of, ‘Do 
you have your shirts folded, or hang 
them?’” 
They work with all kinds of clients. Col-
lege students, families and dentists are 
among the spatially challenged. 
Some customers might need a brief 
design consultation for a small stor-
age space in the kitchen. Other larger 

projects require that the designer work 
directly with architects to design spac-
es, and choose colors and textures that 
flow throughout the home. Prices can 
range from a few hundred dollars into 
the thousands.
Woods recommends people purge while 
creating their living spaces—get rid of 
those superfluous suits and dresses you 
never wear. 
“You don’t need 15 white shirts,” she 
said. “Decide what you really want to 
keep.”
In 1999, Woods started Closets for a 
Cause. If customers want to get rid 
of their old clothes, California Closets 
gives them to a variety of charities. 
Besides serving a greater purpose, it 
helps people keep their spaces effi-
cient.
Woods and her company in Fort Myers 
have worked with more than 21,000 
individual clients over the years, she 
said. One was a college student who 
shared a closet with her sister. She had 
about 300 pairs of shoes and refused to 
get rid of any. For her, nothing could be 
done. But many customers keep coming 
back. 
“Some of our designers have estab-
lished a large clientele base, because 
we’re expanding into so many areas of 
the home,” showroom manager Michael 
Rabalais said.
And California Closets has expanded 
into many areas of the world: New 
Zealand, Australia, Mexico, and Puerto 
Rico.
“Canada is huge,” Rabalais said.
Although the company has grown, some 
things haven’t changed.
“The theory of space planning is exactly 
the same,” Woods said. “We just have a 
whole lot more bells and whistles and 
accessories to meet individual needs 
and styles.” n


