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WOMEN & MONEY

When qifts are
expensive mistakes

BY SUZE ORMAN
Special To Florida Weekly

We all love giving
and receiving gifts,
but promise me that if
anyone tries to make a
gift to you of a valuable
asset — be it the title to
your parents’ house or
your uncle’s boatload
of Warren Buffett’s
Berkhshire Hathaway stock — you'll try
to get them to make it an inheritance that
you'll receive from their trust. This will
save you a ton of money in taxes.

It can be a difficult conversation to have,
but sitting down and talking to your par-
ents and other relatives about all sorts of
financial, estate and aging issues is terribly
important.

Here’s the deal: When we transfer any
asset — whether it’s a house or a portfolio
of stocks — the person who takes posses-
sion of it will need to declare a purchase
price in order to sell it. This price is what’s
known as the cost basis, and it’s what you
use to determine the tax you owe. You pay
tax on the difference between the cost basis
and the sale price.

If the asset was given to you as a gift,
you're out of luck. That’s because the IRS
says your cost basis is whatever the per-
son giving you the gift paid for the asset,
even if they bought if 30 years ago. For
instance, if a grandson receives stock as
a gift from his grandfather, he is going to

face a huge tax burden. If Grandpa
paid $30,000 for the stock and it is
worth $2 million when he gives it to
his grandson, the IRS rules say that
the grandson’s cost basis is $30,000,
not $2 million. When the grandson
sells the stock, he owes tax on $1.97
million — the difference between
the current price and the cost basis.
Ouch!

The far better move would be for
Grandpa to put the asset in a revo-
cable living trust that names the grandson
as the beneficiary. That means that when
Grandpa passes away, the grandson takes
possession of the asset. And the grandson’s
cost basis is the value of the asset on the
day his grandpa died. This is what’s known
as a “step up” in the cost basis. The grand-
son doesn’t have to worry about how much
was originally paid for the stock. Instead he
inherits the assets at a cost basis of $2 mil-
lion. If he sells the assets for $2 million, he
would owe absolutely nothing in tax.

Here’s the bottom line: Your family wants
to do what’s best for you. And you want to
do what’s best for them. So if they’re intent
on giving a gift, make it cash. For appre-
ciable assets such as stocks or real estate,
it’s better to make the gift an inheritance
through a revocable trust. B

— Suze Orman is a best-selling author
and Emmy award-winning TV host whose
new book, “Women and Money,” was pub-
lished in March 2007. For details, please visit
WWW.SUzeorman.com.

UPSCALE RETAIL CGENTER
Harbour Plaza

US 41 S. Tamiami Trail
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SOUTH FT MYERS, ESTERO AND BONITA SPRINGS NEWEST UPSCALE RETAIL CENTER,
LOCATED JUST NORTH OF CORKSCREW ROAD. CALL FOR MORE DETAILS

1,700 FT FRONTAGE ON RT 41
FOR GREAT VISIBILITY

2006 D.0.T TRAFFIC COUNT OF
56,000 CARS PER DAY

ONE OF SWFL FASTEST GROWING
AREAS

AN OLD FLORIDA UPSCALE
SHOPPING EXPERIENCE

¢ 1,000 SFTO 15,000 SF

AVAILABLE SPACE

e LAKE FRONT RESTAURANT SITE,

6,100 SF PLUS 2,000 SF OF PATIO DINING

e TWO OUTPARCELS 1 AC

.95 AC SALE OR LEASE

* 6,400 SF MEDICAL/PROFESSIONAL

OFFICE BUILDING SITE

LEASE or SALE

PROFESSIONAL OFFICE SPACE

2,000 SFTO 4,154 SF IDEAL MEDICAL

OR PROFESSIONAL OFFICE BUILDING
LOCATED IN THE DIAMOND CENTRE ON
METRO PKWY %4 MILE SOUTH OF NEW
HOSPITAL. AVAILABLE FOR IMMEDIATE
OCCUPANCY, MEDICAL IMPACT FEES PAID.
NOW! $15.90/SF NNN

or $1,400,000 WITH

SELLER FINANCING.

%ig;292-3051 Mike Powell
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M mikep@cypressrealty.com

REAL ESTATE
Outlook Conference

Tuesday, January 22, 2008
7:30 amto 12:00 pm

|

Presented By:

Florida Chapter
CCI Southwest District

fleccim.com ¢ (800) 767-2246

To register go to southwestfl.ccimnet.com

Prepay Rates:
CCIM Members: $50; Non-Members: $60

For more information, call Jim Tamblyn, CCIM, at (239) 418-0300

Sponsored By:

1031 Tax Free Strategjes, LLC
Armalavage & Associates, Inc.
Bank of Florida

BB&T

Colliers Arnold

Community Bank of Cape Coral

Hammer Construction

RE/MAX Properties
RE/MAX Realty Group
Reliance Bank FSB
Sperry Van Ness
Suite Life Magazine

Crowther Roofing

Entech Computer Services

First Bank

First Community Bank of
Southwest Florida
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Harborside Event Center
1375 Monroe St, Fort Myers

Conference Schedule:

7:30 am
8:00 am
8:05am

8:15am
8:45 am

9:30 am
10:00 am

Grandbridge Real Estate Capital
Gulf Coast Business Review

10:30 am

J. C. Marshall Construction, Inc.
Krise Commercial Group
LandQwest Commercial
McGarvey Development

11:15 am

11:30 am
11:45 am

Registration
Welcome

Factors Affecting Our
Market

Speakers

Economic Development
Panel Discussion

Break

Economic Update by
Hank Fishkind, PhD

City Growth Panel: How
to Build Area Growth by
Building Cities

Industrial Market
Segment

Office Market Segment
Retail Market Segment

(iommercial

m Lee Blvd. frontage approximately 470 ft.
m Zoned CS-1m 71,431 Sq.ft.

m Water & Sewer

m Includes 2 homes w/ conversion potentia
m 700 Taylor Ln. Lehigh Acres

Reduced to: $895,000
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m Corner of Joel & Bell
m 4.620 acres
m Potential For CPD re-zoing

[ m 15,251 sq.ft. of building space
m Traffic light at the corner

Offered for: $4,000,000

m Center of Lehigh Acresl

m Zoned C-2 m 37,810 sq.ft.

m 2,970 sq.ft. of building space

m City water & sewer

m 1250 Business Way, Lehigh Acres

Offered for: $725,000

m Zoned CN-3

m 1 Acre +/- (321 feet of road frontage)

m D.O. InPlace

m Busy intersection
m Near Hwy. 82 & Daniels Pkwy.

Offered for: $524,900

McWilliams Buckley
Associates

REAL ESTATE PROFESSIONALS

John McWilliams

Broker
Cell: 239-841-0570

P: 239-466-9411

F: 239-225-6124

e-mail: john@mecwilliamsbuckley.com
www.McWilliamsBuckley.com




